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Sex 
sells…
or does 
it?
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Old Spice body spray = power
If you wear it
you will become powerful








The re  was  a  re volu tion re g a rd ing  se xua l m ore s  d uring  the  
m id -18th ce ntury in Eng land  and  m uch of Europ e .









And the implication is…



Wilson and Daly (2003)
The experiment used images from 
the www.hotornot.com website



Wilson and Daly (2003)



Wilson and Daly (2003)



Wilson and Daly (2003)



The Methods used in Behavioral Economics

ex
pe

rim
en

ta
tio

n
Field experiments

Computer simulation

Neuroscience - fMRI



Why experiment?

distinguish between:

Standard Economic Theory: 
Assumes that people are rational, act based on full information and have 

stable preferences while always maximizing utility.

Behavioral Economics:

Psychology +
Standard Economics

BE
Behavioral
Economics

Standard
Standard 
Economic 

Theory



Fully aware of all the 
options they have

1

Always choose the 
option they like best

4

Always and consistently: 
rank their options 
according to their 

preferences
3

People are rational: 
will maximize utility

2
Homo

Economicus
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“ “automatic nonconscious 
processes pervade all 
aspects of mental and 

social life” 

113

John Bargh, Yale University

Sergio Della Sala (2007) “Tall Tales about the Mind and Brain: Separating Fact from Fiction” Oxford University Press



114

Two -t r a c k  m in d : 

T h in k in g  F a st T h in k in g  S low
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Thinking Fast

-fast
-automatic
-effortless
-implicit
-emotional



116

Thinking Slow

-slow
-deliberate
-sequential
-rational
-effortful
-explicit



👍👍 👍👍



Continuously 
scans the 

environment

Fast, but 
error prone

Works 
automatically 
& effortlessly

THINKING FAST - IMPLICIT





https://www.youtube.com/watch?v=MuTP1XJWKmA






The Triune Brain in Evolution, Paul MacLean 1960







https://www.racked.com/video/2017/12/30/16767628/hormones-shopping-choices-impact
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